
SOUND STRATEGIES  

Preparing for a lasting retirement

With life expectancy increasing, the length of the average 
retirement also gets longer.

• Retirements of 25 years, 30 years or longer are becoming increasingly common

• At age 65, there’s a 50 percent chance of living beyond age 90 for males, age 
91 for females, and for couples, at least one spouse may live to age 95

• There’s a 25 percent chance of living beyond age 95 for males, age 96 for 
females and for couples at least one spouse may live to age 99

Chances of living beyond age 65?
Make sure you account for the possibility of living a longer life — so your assets 
last as long as you do. Once you reach age 65, the chart shows your chances of 
making it into your 80s and 90s.

Assumes a person is in good health in 2021. Statistics are based on the 2012 Individual Annuity 
Mortality Basic table projected for mortality improvements using Scale G2. 
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Sound Strategies are published by Securian Financial Group, Inc., and its insurance company subsidiaries. Variable insurance products 
are sold by registered representatives of Securian Financial Services, Inc., or other authorized broker-dealers (including any others that 
may be referenced in this piece) who are not affiliated with Securian Financial Group.
This is a general communication for informational and educational purposes. The information is not designed, or intended, to 
be applicable to any person’s individual circumstances. It should not be considered investment advice, nor does it constitute a 
recommendation that anyone engage in (or refrain from) a particular course of action. If you are seeking investment advice or 
recommendations, please contact your financial professional.
A purpose of the method of marketing is solicitation of insurance and that contact will be made by an insurance agent or agency.
Insurance products are issued by Minnesota Life Insurance Company in all states except New York. In New York, products are issued by 
Securian Life Insurance Company, a New York authorized insurer. Minnesota Life is not an authorized New York insurer and does not do 
insurance business in New York. Both companies are headquartered in St. Paul, MN. Product availability and features may vary by state. 
Each insurer is solely responsible for the financial obligations under the policies or contracts it issues. Variable products are distributed 
by Securian Financial Services, Inc., member FINRA. 400 Robert Street North, Saint Paul, MN 55101. 
Securian Financial is the marketing name for Securian Financial Group, Inc., and its subsidiaries. Minnesota Life Insurance Company and 
Securian Life Insurance Company are subsidiaries of Securian Financial Group, Inc.


